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Carl Worden III is a Registered Investment Advisor who has helped educate thousands of clients how to 
successfully defer taxes from the sale of their highly appreciated assets. Over a period of more than two 
decades, Carl and his team have partnered with the best Real Estate Professionals, CPAs, Trust & Tax 
Attorney’s to become a leader in his industry. His team has helped inform their clients on strategies to 
sell their Real Estate or Business without paying a huge tax bill. 
Carl is devoted to his mission, to make the complicated and complex tax deferral options that the 
wealthy have used for years, available to everyone from all walks of life. Carl has found a way to make 
the subject of tax deferral, aka saving a lot of money, fun, and exciting. Also, Carl and his team have 
developed the only sales tool to connect business professionals looking for more leads with 
clients looking to save money.

408.261.2275
Carl@DeferTax.com
3031 Tisch Way Ste 901
San Jose, CA 95128

CARL WORDEN
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ABOUT CARL

MISSION

There are some keywords and phrases associated with a retiring generation. They are: 
retirement, travel, simplification of lifestyle, downsizing, relaxation, being close to family. For 
most, however, the ability to do these things requires the sale of hard-earned assets and 
paying a large tax bill. Sadly, many are choosing to avoid paying the taxes in the interest of 
wealth preservation and denying themselves the opportunity for a quality lifestyle. It is my 
mission to help these clients uncover strategies that will help them retire confidently. 
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If you are a financial services firm that focuses on assets under management by way of IRA and 401(k) 
rollovers, then you may find yourself missing out on the lions share of one of the greatest wealth 
transfers the world has ever known.

Research suggests the baby boomer generation controls 55% of the nation's wealth, roughly$60-$70 
trillion. However, it's not sitting in cash accounts, IRAs, and 401(k)s. The fact is, 80% (+-) of retirees have 
$250,000 or less saved for retirement. The reality is, baby boomers invested primarily into hard assets 
like their primary residence, second home, investment properties, businesses, or all of the above. Many 
have a significant problem if they sell. Taxes. This creates a massive opportunity for the financial 
planning professionals that choose to focus on tax deferral options as well as cash assets. In other 
words, help them with 100% of their assets, not just a fraction of them.

Is your firm working to differentiate itself to capture these assets?

THE INTRODUCTION

TO A REVOLUTION 



WHO NEEDS OUR

HELP?

Financial Advisors:
Financial advisors face some of the stiffest competition when it comes to acquiring new clients. Many 
of them focus on clients who are looking to move their old 401k's or new ideas for their current 
brokerage accounts. However, research shows that 80% of baby boomers net worth is in hard assets 
like their home or business. Ultimately, this means you and your competition are going after the same 
20% of the pie. 

What if DeferTax.com could show you a way to manage 100% of their assets?

Real Estate Professionals and Business Brokers:
These folks are on the "front lines," and they consistently hear the same objection, "I'd love 
to sell my home, investment property or business, but how do I avoid the huge tax bill that 
comes along with it?" Unfortunately, since they cannot give tax advice, and don't have 
anyone on their team that can provide tax advice, they are required to recommend their 
prospect visit with their CPA. The Real Estate professional inadvertently created three 
significant barriers to getting a listing; they just told their client/prospect they don't have 
an answer; they just told them to see someone else. Lastly, since CPA's don't work in the 
field of tax deferral, they are sending their client to someone that can't give them an 
answer.

What if DeferTax.com could offer you a solution to ensure you get more of these 
listings?

Real Estate and Business owners:
There are endless companies that can help you sell your property. Zillow, Loopnet, Trulia, Costar, 
Redfin, Century 21, Marcus & Millichap, CBRE, Cushman & Wakefield, and many more can help you 
get the highest and best price. But what if selling comes with a huge tax bill? They usually tell you 
to see your CPA. Unfortunately, since most don't know what questions to ask, and since CPAs don't 
work with tax deferral strategies, sellers do not feel comfortable selling, and the agent does not get 
the listing. 

What if DeferTax.com could show you a way to sell you highly appreciate asset and 
reduce, defer, or avoid the tax bill? 



Tax & Trust Attorneys 
CPA 
Financial Advisor 
Real Estate Agent 
1031 Exchange Accommodator. 

1031 exchange
Delaware statutory trust
Deferred sales trust
Monetized installment sale
Opportunity funds
Conservation easement
Tax credits
Cost segregation study

When a highly appreciated asset owners seek answers, they will find that the financial services 
industry is highly fragmented. The truth is, one reason why the wealthy pay less in taxes is they 
have a  team that helps them.  Their  team typically  consists  of:

When it comes to selling a highly appreciated asset, a consultation with all of these professionals 
should take place. However, if you don’t have these people on your team, the ability to obtain the 
appropriate answer from all these different consultants who don’t work together is tough.       

DeferTax.com is your resource; we have all of the above professionals on our team. We work 
cohesively to help asset owners make a decision that is best for them.  We also have multiple 
different options. Options such as:

THE INDUSTRY IS

FRAGMENTED 



Asset Owners:
People want to work with someone they like and trust. They want a firm who has 
their best interest in mind. We work to develop credibility and trust upfront. We do 
that in two ways. First, since we are aware clients do not know what questions to ask 
their CPA, we provide a questionnaire they can take to their CPA. The purpose of the 
questionnaire is to help the client, and their tax professional discover if there is a tax 
bill if they were to sell and cash out. If not, then we have done our job, and the client 
can feel comfortable moving forward with the sale. If the client does have a tax bill and 
it is large enough, they don’t want to pay it; they already know we are the firm with 
the answers. Second, we have provided a series of very easily understood videos that 
explain these various options. We have found that simplifying the explanation of 
these strategies, gives clients a much higher confidence in our team and our ability to 
help them. 

Real Estate Professionals and Business Brokers:
We designed DeferTax.com as a sales tool that enables Real Estate professionals the 
ability to show their clients' tax deferral ideas without giving tax advice, making it 
compliant with their broker. 

Think about it, how much more valuable and effective would Real Estate professionals 
be if they had a Tax Attorney, Trust Attorney, CPA, Financial Advisor, and 1031 
Exchange Accommodator on their team? How valuable would they be if they could not 
only help their clients sell their highly appreciated assets for top dollar but also avoid 
paying taxes on the sale as well? By partnering up with DeferTax.com, the real estate 
salesperson becomes their clients biggest ally, ensuring the client receives the highest 
quality help and answers, which creates a much higher probability that the agent gets 
the listing. 

Financial Advisors & Registered Investment Advisors
The title of “Tax Deferral Consultant” is proven to be a much better door opener than 
“Financial Advisor.” The subject of reducing capital gains tax is a fascinating topic amongst 
retirees. The bad news for highly appreciated asset owners is experts in the field of tax 
deferral are fragmented and in minimal supply. Financial advisors are not typically the go-to 
person they think of when dealing with these issues. The good news is through your 
partnership with DeferTax.com; you can become that go-to professional since you 
automatically have experts on your team, and this gives you an edge over other RIAs or 
Financial Advisors that do not. The bottom line, you will have very little if any competition if 
you decide to perfect your skills in the field of tax deferral strategies. 

THERE ARE 3 WINNERS



SO WHY

DEFERTAX

FOR YOUR

PRACTICE? 



THE ULTIMATE SALES TOOL

Clients will be able to discover and understand tax strategies they never knew existed 
Real Estate and Business Brokers will get more listings
CPA's, Tax & Trust Attorneys will get more referrals
Most Important 

Your Firm will be able to capture 80% of the assets other advisors don't know how
to get. 

DeferTax.com  helps advisors grow their sphere of influence in their community. CPAs, tax 
attorneys, lenders, and title companies are all looking to grow their business. Most of their 
clients require tax deferral advice. If you follow our marketing advice, many will see partnering 
with you and DeferTax as a value-add. Also, the real estate agents and business brokers are an 
excellent resource for referrals. We show advisors how to work with them and create strategic 
alliances. Being the only one that can bring all of these professionals together, DeferTax.com 
will help you become the ultimate Center of Influence amongst these different professionals.  
We will help you increase your AUM and create a steady flow of referrals. 

Our Sales Tool will make it extremely easy for all of these groups to be able to tell and 
understand the story easily. Placing you at the center of the deal, ensuring that the client first 
and foremost gets the best advice and service possible. Also:

Telling the Story:


